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This is a long complicated story and not without ongoing legal dispute. Unlike mail order firms
which are immune from sales and use tax, direct selling companies are viewed by state officials
as having “nexus” (sufficient contacts in a state for sales tax purposes). Their reasoning is based
on the fact that distributors of direct selling companies actually promote the product and
opportunity and conduct opportunity meetings and training meetings in the states in which
they live.
Consequently, their sales are not considered to be in the same category as mail order sales.
Distributors must either obtain resale tax licenses or take care of the taxes themselves; or, the
company will collect and remit sales and use taxes.
Visit MLMLegal.com and MLMAttorney.com for much more information about the direct selling
industry.
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Welcome to MLM Legal - a valuable resource to the Multi-Level Marketing and Direct Sales
Industry. Use this site to review interesting articles about this high growth industry. Keep
current with the law and how it is affecting large and small companies throughout the United
States. MLM Legal is sponsored by Jeffrey Babener of Babener and Associates.
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