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Editor's Note:
Welcome to MLMLegal.Com Company Profiles at www.mlmlegal.com. Here you will find brief summaries of pertinent
information about hundreds of MLM, Direct Selling, Direct Sales, Network Marketing and Party Plan Companies. As a
general matter, the summary information is derived from Company published information, generally posted at Company
websites, public information releases or posts at industry trade sites .*

Founding Story
PartyLite was founded in 1973. It is a member of the Blyth, Inc. family of home fragrances. PartyLite is successful
both domestically and overseas.
Mabel Baker was an entrepreneur. In 1905, Baker was teaching home economics at Hyannis, Massachusetts
Training School. She started making candles out of Bayberries for her family and friends. After she got home
from work she would collect the bayberries and boil the in her barn workshop. The wax would float to the top
where she (www.mlmlegal.com) then skimmed and refined the wax. The process was laborious as one bushel of
berries only made four to five pounds of wax. Baker braided her own cotton wicks and hand-dipped her candles
up to 35 times. Her friends enjoyed the candles so much that she received requests to make more of them year
after year.
In 1907, Mabel married Walter D. Baker, who owned a retail store named Hyannis Department Store. There, she
was able to sell her candles to the public. Within one year, Mabel was selling her candles in other stores in the
area. In 1910, a store in Boston bought her entire year's supply of candles from her to sell to their customers.
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By the time she received such growth, she decided it was time to upgrade and outsource. She hired others to
pick the berries, to make wicks and candles, she added to her home, and expanded her barn.
In 1925, Walter's research led to an entire (www.mlmlegal.com) line of solid color candles. This new line meant
that people were now able to enjoy candles all year round instead of just on holidays. This also meant that
candle accessories were becoming more popular and Mabel's Company became the first company to sell candle
accessories.
Mabel died at the age of 94 in 1965 and at that time then business was worth 60 million dollars.
Quality candles follow the tradition of Mabel Baker, a New England schoolteacher and entrepreneur who made
candles out of Bayberries in Cape Code in 1905. She named her flourishing company Colonial Candle of Cape
Cod.
In 1973, the candle company set up PartyLite in order to sell excess candles from their inventory to gift shops in
towns like Hyannis, Massachusetts. The Company began small with three main workers named Ruben Deveau,
Charles Lester, and Anne Macinnis. Ruben was the president of the Company, Anne chose the product line and
communicated with consultants, and Charles was the financial officer for the firm. Although the three had
separate titles, they all worked together on a majority of tasks. Their offices were located in Cordage Park,
Plymouth. As the Company grew, they added more employees.
Eventually, ideas became abundant in finding ways to make the Company grow. The Company decided to give
cash incentives for selling products and for bringing more representatives to the Company. This PartyLite’s plan
grew rapidly, the Company sales doubled within a year of putting the plan into action.
In 1990, Blyth Inc. acquired Colonial Cape Cod and PartyLite. Bob Goergen held the position of Chairman, CEO,
and President. In 1992, the Company (www.mlmlegal.com) was relocated to a 72,000 square foot building in
Plymouth industrial park. The number of employees in 1990 was 40, which grew to over 500 in 2003. United
States Regional Vice Presidents now number over 100.
Jim Mannion is now the president of PartyLite U.S.
Impact on the Industry
In 1992, PartyLite expanded its business to Canada. In 1994, they opened in Germany. In 1996, PartyLite opened
in the United Kingdom. In 1997, they opened in Austria, Switzerland, and service to Europe began. In 1998, they
opened in France, in 1999- Finland, in 2001- Mexico, in 2002- Australia, and in 2003- Sweden.
Discussion of Products
Every year PartyLite introduces 100 new products to keep the interest in customers and host/hostesses. Today,
the Company offers over 400 products to their customers annually. Its candles come in 25 different shapes and
smells.

PartyLite also offers linen sprays, candle accessories, tea lights, reed diffusers, lotions, and bath and body
lotions.
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Discussion of Opportunity
There is no limit to the amount of money a consultant can make. New consultants are offered the following
compensation (www.mlmlegal.com) opportunity:


25% profit on sales



Earn additional 7% profit when monthly sales are $2,000+

To begin as a consultant, one must schedule a starter show, gather orders and then purchase a starter kit.
For more information, one must contact the company.
Discussion of Distributor Base and Sales Volume in U.S.
PartyLite has tens of thousands of consultants, some of whom make six-figure incomes.
PartyLite recently bought Two Sisters Gourmet.
Company website: www.partylite.com
*At MLMLegal.Com the intent of MLM Company Profiles is strictly educational, and, to provide insight into the broad array
of Company offerings from an industry that spans the globe in upwards of 150 countries with sales volume exceeding $100
billion and distributor involvement in the tens of millions. MLMLegal.Com does not promote or endorse any Company.
MLMLegal.Com offers no value judgments, either pro or con, regarding the Companies. In most instances, descriptive
material comes from self description by the Companies themselves. In all presentations, the names and logos of the
Companies are obviously the trademarks owned by the Companies and are presented for the express purposes of informing
the public about the Companies; and no product or opportunity offered by the Companies is offered in this presentation.
MLMLegal.Com typically provides a link to official Company websites so that readers can become more fully informed about
Companies that are profiled. The descriptive material offered is best categorized as "snapshot" information and represents a
good starting point for research on Company products, services and opportunities. It should be clearly understood that such
information may need updating in a dynamic and changing business marketplace. In addition, the information is gathered
and presented in good faith for educational purposes, and if errors in information become apparent, MLMLegal.Com will
attempt to correct the information, or if necessary, delete the Profile altogether. A reading of a Company Profile is properly
followed up with visits to the Company website, research on major internet search engines, discussions with industry
professionals and experts and feedback from those acquaintances who have had direct experience with the Companies. In
addition, a wealth of information on MLM, Direct Selling, Direct Sales, Network Marketing and Party Plan will be found at
www.mlmlegal.com, including scores of articles, video, resource opportunities and detailed analysis on industry issues and
factors to consider in both starting and running a MLM Company or a MLM home based business.
Jeffrey A. Babener, principal attorney in the Portland, Oregon, law firm Babener & Associates, represents many of the
leading direct selling companies in the United States and abroad.
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