
 
A Few Things to Remember when Leasing       
Industrial Space 
 
Leasing a warehouse is a far cry from leasing office space. Put simply, there are many more things to 
bear in mind when you lease industrial space that you wouldn’t normally have to concern yourself with 
when signing a commercial lease for a standard office building. Here are some important points to con-
sider in order to ensure that you’ve cared for everything when selecting a location. 
Inventory Your Equipment 
First things first. When you lease industrial space, you have to consider all of the physical aspects of 
your company’s daily operations. This starts with every single piece of heavy machinery on your prop-
erty and extends to every last telephone and computer hookup in your current environment. In order to 
ensure you’re leasing a warehouse that contains all of the necessary utility connections you’re presently 
using, you’ll need to have an accurate and detailed layout of your existing equipment setup. Having this 
information will also prevent you from making inaccurate assumptions about the need for greater space, 
and will prevent you from biting off far more space than you can chew. 
Determine Spatial Needs 
Depending on the type of activity that’ll you’ll be conducting within your industrial space, you’ll need to 
take accurate measurements to make certain that there’s adequate space to continue doing so without 
sacrificing safety, comfort, or practicality. 
Take Your Temperature 
In order to work properly, some pieces of equipment need to be operated and stored in environments 
with evenly maintained or precisely set temperatures. When looking to lease industrial space, the facil-
ity’s climate controllability should be a primary concern. 
Consider Your Storage Needs  
Storage is a major consideration when you lease industrial space, and you should take great pains to 
ensure that every facility you consider is adequately equipped to meet not only your existing storage 
needs, but also future needs. This requires proper forecasting, in addition to maintaining accurate re-
cords of your existing assets. 
Ensure Proper Ventilation 
Regardless of whether or not the facility you’re looking at will be used to store equipment or act as the 
primary work location for your employees (or both), it’s imperative that there be adequate ventilation to 
comply with health code and safety standards. 



Ease of Accessibility 
It’s one thing to ask your employees to relocate to a new place of employment that might be a bit more 
out of the way from what they’re used to, and another thing entirely to relocate where your vendors may 
have difficulty getting to you. If you’re thinking of leasing a warehouse that’s so far off the beaten track it 
might impact the ability for routine deliveries to be made in a timely manner, reconsider finding a location 
that’s got ease of accessibility and is within reasonable distance to the nearest freeway. 
Cardinal Real Estate Partners is a group of commercial brokers who offer “cradle to grave” assistance to 
companies in the market for commercial real estate. Visit Cardinal Partner’s website to learn more about 
their Strategic Tenant Advocate program, a nine-phase strategy that begins with a critical needs analy-
sis and ends only after you’ve moved into your new facility. 



 
Cardinal Real Estate Partners 
 
Cardinal Real Estate Partners are brokers and consultants that think differently. Determined to 
be an advocate on behalf of clients, the firm has carved out a new niche of professionals in the 
commercial real estate industry. It has deliberately set itself apart from commercial brokers by 
offering clients three distinct differences that make it, in essence, the “anti-broker.” 
 
Cardinal employs educated professionals who can deliver a level of expertise that traditional 
brokers do not. The principals have years of institutional real estate experience and are part of 
a team of skilled consultants—i.e., lawyers, architects, project managers, and engineers that 
are passionate about the skills they bring to the transaction. 
 
Cardinal has designed four proprietary processes and numerous knowledge products for 
buying, selling, leasing, or acquiring/disposing of public assets. Each process outlines the best 
path to meeting your goals, with a detailed analysis of your specific needs, a customized strat-
egy, extensive due diligence, and marketplace analysis. 
 
For sellers: The Comprehensive Asset Sale™ 
For buyers: The Real Estate Capital Investment Review™ 
For tenants: The Strategic Tenant Advocate™ 
For public assets: The Public Asset Maximization Process™ 
 
Cardinal has set in place accountability at a level previously unheard of in the broker industry. 
With each client, Cardinal determines and agrees upon a series of Key Performance Indicators 
(KPIs) for measuring the success of your deal. After the closing, Cardinal reviews the outcome 
and level of your satisfaction, then bases its compensation on the extent to which it achieved 
your goals. 
 
There is a better way to broker. 
 
For more information, contact: 
John Culbertson 
Cardinal Real Estate Partners, LLC 
200 South Tryon Street, Suite 850 • Charlotte, NC 28202 
tel: 704-953-5500 
jculbertson@cardinal-partners.com 
www.cardinal-partners.com 
 
Better Way To Broker™ is a registered trademark of Cardinal Partners 


