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QATAR

By Amjad Hussain

Many banks in Qatar are now enjoying 
strong government support and steady 
loan growth in their home market. This 
comfort is pushing conventional and 
Islamic banks to expand by acquiring 
stakes in other lenders across the region 
and around the globe. 

Masraf Al Rayan registered a 13.3% 
year-on-year increase in net profi t for the 
fi rst quarter of 2013 at QAR400 million 
(US$109.87 million). The Islamic bank is 
now in the fi nal stages of due diligence 
to acquire a stake in a Libyan lender. 
Masraf Al Rayan is also in the advanced 
stages of meeting the requirements for 
the acquisition of UK-based Islamic Bank 
of Britain (IBB). 

Qatar International Islamic Bank (QIIB), 
which has been in discussions since 
last June with Masraf Al Rayan to sell 
a controlling stake in IBB, has raised 
US$15.37 million to narrow the loss 
gap for IBB. IBB was able to raise the 
amount by placing 1 billion shares with 
QIIB at a price of 1 penny each, raising 
the number of its outstanding ordinary 
shares to 4.5 billion. QIIB now owns 91% 
of IBB. 

Qatar Islamic Bank (QIB) has introduced 
a new fl agship product, the International 
Sukuk Portfolio. The product will be 
managed by QIB’s UK-based subsidiary, 
QIB (UK) and will invest primarily in the 
global Sukuk market, excluding Qatar. 
QIB’s total income for the fi rst quarter 
of 2013 was QAR724 million (US$198.87 
million), representing a growth of 12% 
compared to the last quarter in 2012.  

The Qatar Central Bank has announced 
that it will issue up to QAR1 billion 
(US$274.68 million)-worth of Sukuk and 
up to QAR3 billion (US$824.06 million)-
worth of conventional bonds every 
quarter. This is intended to support the 
local market and ensure liquidity as the 
country ramps up. 

Barwa Bank has confi rmed that it plans 
to raise QAR2.05 billion (US$563.1 
million) through two share sales. The 
Islamic lender will issue 50 million shares 
at QAR21 (US$5.76) per share through an 
initial public off ering. 

Barwa Bank seems to be on solid ground, 
having reported a 53% rise in net profi ts 
to QAR156.7 million (US$43.04 million) 
in the fi rst quarter of this year. The 
Islamic bank is hoping to participate in 
Qatar’s planned rail scheme as part of 
an Islamic banking consortium looking 
at the opportunity. Qatar has more than 
US$45 billion-worth of projects planned 
this year and up to US$200 billion-worth 
of projects planned for the upcoming 
years. 

The Qatar Islamic Insurance Company 
is warning about the infl ux of foreign 
insurers with the growing number of 
projects in Qatar. There are currently 
fi ve Islamic insurance companies in 
Qatar and about the same number of 
conventional insurers. Foreign companies 
and brokers off ering insurance services 
are creating competition in Qatar that 
many deem to be healthy for the current 
growing market. 

Analysts suggest that this competition 
will protect the interests of companies 
and provide options for consumers 
rather than allow for a monopoly. 
Following the introduction of the new 
Qatar Central Bank law at the end last 
year, it is clear that the insurance sector 
is going to be the focus of regulatory and 
government att ention going forth. 

Despite having obtained approvals in 
all other markets in which their joint 
venture was to operate, EFG Hermes, 
one of the leading investment banks in 
the Arab world; and QInvest, Qatar’s 
leading investment bank, have confi rmed 
the expiration of their agreement. 
The regulatory approvals required to 
satisfy the conditions precedents from 
the Egyptian Financial Supervisory 
Authority have run past the long-stop 
date and the transaction is now not 
proceeding.  

Amjad Hussain is a partner at law fi rm 
K&L Gates’ corporate and fi nance practices. 
He can be contacted at Amjad.Hussain@
klgates.com.

Increasing profits help Qatar prepare for 
large-scale projects 


